GET YOUR

\{*HNE FIRST

MERCHANT
IN 10 DAYS

Build a Recurring Income Stream by
Selling Merchant Services.

MyMerchantCareer.com




WHAT THIS GUIDE IS

This Is Not Theory. =
This Is Execution@

Most people never succeed in merchant
services because they overthink,
hesitate, and wait too long to take action.

This guide is different.

designed to hel.p you:

+ Understand the industry _f: = B—
« Start real conversations

+ Get in front of business owne'r'é.

+ Close your first merchant

If you follow this step-by-step and take action daily,

you can land your first deal faster than you think.

&HUE' MERCHANT

By Direct Processing Network




THE OPPORTUNITY S
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Every Business

's a Potential CEL.

2

Every business needs to accept
payments. '

That means opportunity is
everywhere.

Restaurants. Retail stores.
Salons, Medical offices.
Service providers.

They all:
23 Pay processing fees

&8 Use payment systems

O Need better solutions =

Your role is simple:

Help them improve — and get paid for it every month.



WHY THIS INDUSTRY
IS POWERFUL

e ———
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Build Income That

Unlike traditional sales, merchant
services allows you to build
residual income.

That means:

7 You get paid when your merchants‘ﬁ
process payments

7 You earn monthly recurring mcome

You're not chasing commissions.
You're building a book of business.




HOW YOU GET PAID

Each time a business runs a card:

<7 A processing fee is charged

<7 You earn a percentage

<7 |t repeats every month




DAY 1 - | ;o

UNDERSTAND
THE |NDUSTRY

Learn How the Money Moves

Before you sell anything, you need to

understand what's happening behind the scen os.

Focus on:

<7 How transactions are processed

7 Who the key players are (processor, ba- 5

networks)

¢ Basic industry terms (interchange, S

batching, chargebacks)

Goal:

Build confidence so you can s
clearly and professionally.




You’re not selling “processing”—
you’'re selling solutions.

Learn:

¢7 POS systems (restaurants, retail) -‘
¢7 Terminals (simple businesses) .
¢7 Mobile readers —arl

: - S
¢7 Virtual terminals : .L
¢7 Online gateways "-f
Action: ﬁ

Match each product to a busihessﬁ De

R
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Pick your battlefield.
Focus on:
<7 Restaurants
<7 Retail stores
7 Salons

<7 Medical offices

"~ Action:

Write down 25-50 businesses
you will visit



FI N D TH E pAI N o B BERG

Businesses already > N -
have problems. > _;\‘ 2
S |

Look for: g T it
t - ":-_’_ k’ .
-\" I |

<« High fees \&
7 Old equipment L

<7 Slow systems

o - b2
: = g - "_, t\'\%
<7 Poor reporting | y T

Action:

Ask: “What do you like/dislike™
about your current system?”



Day 5 —

YOUR INTRODUCTION

Keep it simple and confident:

“Hi, | help local businesses ‘
improve their payment

¢7 Start conversations

< Be human




Day 6 —
PROSPECT

This is where most people fail.

You win by:

<7 Walking into businesses . -
pl
“ H : ' *

<7 Talking to owners

<7 Taking action daily

Rule: More conversations = more deals

in = 10




Day 7 — < et a s S

2 s _.‘ :{"ﬁ{.‘
NEEDS ASSESSMENT

Ask smart questions:

ft
<7 What system are f
you using? ¥

1

<7 Are you happy with it"

<7 Do you accept

online payments?

ﬁr-"" % =
Goal: ' t ' “:-:

Find the gap = fill it



Day 8 — e

T gk Ja_z ‘sr'

PRESENT THE SOLUTION

\f I—m: A\&

& Show how you |mprov
operations

2 Keep it simple ;i Atk

Remember: “;, __ \‘ ¢ 1'\ <

Clarity closes deals j‘ : 7

.'. s - s _- - 4 ".' 1 - - L _
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Ask for the application.

¢ Walk them through it

/ Handle basic objectlo 5. §
.y !

¢/ Submit for approval o4

Key:
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Build Momentum %"‘

You don’t stop after 1 deal.
& Follow up
& Ask for referrals

&7 Keep prospecting
daily
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5+ busmesses

@ Visit

@ Speak to d

about g
b\em

Bt

7] et T P
@ S eta fo‘*"ow'up
@ Track everything
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TOP TARGET BUSINESSES @

StartWith These R

* (') Restaurants

g“(__mi..“Liquor Stores Wy ? _
» (£) Smoke Shops
[ - Nl
. (' ) Nail Salons ‘—[?
3 e C \
> Ea Barbershops o e

* (=) Auto Repair Shops Y e P

o ﬁ‘“ Convenience Stores +

* L% Medical Clinics

These convert FAST. o |
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This Is Your M@m&ﬁt‘"

You now have the bluepnnt
Take action. Stay consistent. Build your portfolio.

T = T
= S e

& Join MyMerchantCareer.com

& Start closing deals
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